PERSPECTIVES — INVESTOR READINESS

Data Room Best Practices

Structuring, sequencing, and staging the room investors actually diligence.

BEST PRACTICES GUIDE AMOR FATI GROUP



INVESTOR READINESS

A data room is not a folder. It is the first impression an investor’s analyst forms of your operation — and

that impression is set before anyone on your team says a word.

01 Structure Before Content

The single most common mistake is building the data room around what exists rather than around how an

investor's diligence team actually works. Build the folder structure first, empty, and populate it — not the reverse.

Standard top-level structure

Corporate & Governance

Financials & Projections

Commercial — Customers, Contracts, Pipeline

Product, Technology & IP

Regulatory & Compliance

Team & Human Resources

Legal & Litigation

Market & Competitive Materials

02 Sequencing: What Opens, What Waits

Not everything belongs in the room on day one. We stage access in three tiers, gated by process stage rather than

by investor seniority.

Tier Access point Contents

Tier1  First meeting onward Corporate overview, summary financials, market materials, team bios

Tier2  Term sheet negotiation Full financial model, material contracts, cap table, IP schedules

Tier3  Exclusivity / late diligence ~ Customer-identifying detail, employee-level compensation, unresolved disputes
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WHY THIS MATTERS
Opening Tier 3 material to a Tier 1 conversation doesn't build trust — it signals that nothing is being

managed. Investors read pacing as a proxy for how the company will be run.

05 Documentation Standards

[ ] Consistent file naming — dated, versioned, no "final_final” artifacts
One financial model as the source of truth, with a visible version log
A one-page index at the root of the room, mapping folder to content

Redlines and prior negotiation history removed unless directly relevant

0000

Access logging enabled — what gets viewed tells you as much as what gets asked

0« Common Errors We See

* Stale financials. A model last updated two board cycles ago undermines everything else in the room,

regardless of quality.

* No narrative thread. A data room without a short cover memo forces every reviewer to build their own

interpretation — usually the wrong one.

* Over-disclosure early. Sharing full customer contracts before there is investor commitment creates exposure

without corresponding benefit.

* Under-disclosure late. Withholding known issues until they're discovered independently costs more

credibility than raising them directly.

The data room is read as evidence of operating discipline long before it is read for financial content. Treat the build as a

diligence exercise on your own company before an investor conducts one.
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